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Philadelphia Dentist Generates

in Revenue with HFD's
Near 100% Approval Program

Philadelphia Dentist, a dental practice in Philadelphia, PA, encountered hurdles in offering a plan to nearly
every patient. In search of a reliable solution, Philadelphia Dentist explored various options and ultimately
partnered with HFD through their integration with Rectangle Health’s Practice Management Bridge.

RESULTS

Improved Revenue and Cash Flow NUMBERS THAT SPEAK
Within their first year of partnership, Philadelphia Dentist

experienced a remarkable upturn in financial performance. They o
served 77 patients, generating $208,000 in revenue. HFD's 100 /o
solutions facilitated an exponential boost in revenue and cash

flow, significantly contributing to the practice's financial stability. Approval Rate

Increased Patient Acceptance

HFD's patient financing solutions effectively reduced patient
declines. By offering flexible payment plans, Philadelphia Dentist
observed a significant increase in patient approvals for treatment.

Additional Patients Treated
Enhanced Patient Satisfaction
Philadelphia Dentist witnessed a substantial increase in patient

satisfaction. Patients appreciated the accessibility of affordable

payment options, which made quality dental care more accessible. 208’000
This improvement in patient satisfaction resulted in higher

retention rates, further driving practice growth. Of Revenue Generated

The HFD Solution

The partnership with HFD has revolutionized Philadelphia Dentist's ability to provide top-tier dental care
while ensuring financial accessibility for their patients. The significant increase in patient volume, revenue
generation, and improved patient satisfaction clearly demonstrates the transformative impact of HFD's
financial solutions on healthcare providers and their communities.

For more information, visit www.gohfd.com.
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